
 

 

 

 

SPEAKER INTRODUCTION TO: 

Jane Eckert 

Eckert AgriMarketing 

 
 
Raised on her family’s apple orchard outside of St. Louis, Missouri, Jane Eckert eventually pursued 

an executive career in corporate marketing for more than 15 years, working for such giants as 

Atlantic Richfield Oil Company. 

 

Combining her marketing expertise and her passion for agriculture, she returned to her roots as Vice 

President of Marketing for Eckert’s Country Store and Farms.  She soon realized that her extensive 

marketing experience could play a major role in taking the family farm to the next level.  While 

they’d been placing successful advertising, what was missing was a defined marketing plan.   

 

There she developed the Eckert Farm Marketing Plan, designed specifically for farmers and the 

particular challenges they face.  Using the Eckert Farm Marketing Plan, she helped develop the 

family farm into one of the most popular entertainment and tourist destinations in the St. Louis 

region.  It now attracts 400,000 guests annually, and sales have increased over 300%! 

 

Today, Jane is principal of Eckert AgriMarketing, a full-service marketing firm that consults with 

farms and tourism organizations on how to create and market farms that are open to the public.  

 Please welcome with me, Jane Eckert. 


